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Item 2.02 Results of Operations and Financial Condition.

Prudential Financial, Inc., a New Jersey corporation (the “Company”), is furnishing a copy of slides being presented at its Investor Day conference on December 10, 2009, as
Exhibit 99.1 hereto.

Item 7.01 Regulation FD Disclosure.

The response to Item 2.02 is hereby incorporated into this Item 7.01.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.

99.1  Slide presentation of Prudential Financial, Inc. at its Investor Day conference on December 10, 2009 (furnished and not filed).
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Forward-Looking Statements

Certain of the statements included in this presentation constitute forward-leoking statements within the meaning of the U, 5. Private Secunties Litigation Reform
Act of 1995, It is possible that actual results may differ materially from any expectations or predicions expressed in this presentation. Words such as “expects.”
“befieves,” “antcpates,” “includes,” “plans,” "assurmes,” “estimates,” “projects,” “intends,” “should.” *will," “shall,* or vanations of such words are generally part of
torward-looking statemants. Forward-looking statements are made basad on managemant's cument expectations and baliefs conceming future developments and
their potential effects upon Prudential Financial, Inc. and its subsidaries. There can be no assurance tat future P 5 affecting F Financial, Inc.
and its subsidianies will be those anticipated by management. These forward-looking statements are not a guarantes of future performance and invoive risks and
uncertainlies, and thene are cedain imponant factens that could cause actual resulls 1o differ, possibly matedally, from expectabons of estimates reflected in such
forward-loaking staternents, including, amang others: (1) genesal econarmic, market and palitical conditians, including the perlormance and fuctuations of foed
ircedne, equity, real estate and other fnancial markets, particulasy in hght of severe economic condticns and e severe stress experienced by the global financial
markets since the second hall of 2007, (2) the availability and cosl of extarnal financing for our operations, which has been alfected by the stress expenenced by
the global financial markets (3) interest rate fluctuations. (4) resstimates of our resences for fulure policy benefits and claims:. (5) differences between actual
exparience regarding mortality, morbidity, perssiency, sumender experience, interest rales of market retums and the assumplions we use in pricing our products,
establishing Babilties and reserves or for other purposes; () changes in owr assumptions related to deferred polcy acquisiion costs, valuation of business
acquired or goodwill; (T) changes in our claims-paying or credit ratings. (8] investment losses, defaults and cownterparty non-performance; (8) competition in cur
product lines and for persennel; {10) changes in fax law, {11) econemic, political. currency and ofher risks refating to cur intemational operations; {12) flucuations
in fereign currency exchange rates and foreign securities markets; (13} regulatery or legislative changes, including government actions in respanse bo the stress
experienced by the glebal financial markets; [14) adverss determinations in Ifigation of regulatory matiers and our exposure o contingent habilties, including in
connection with our divestiure or winding down of businesses, (15) dormestic or international milfary aclions, natural or man-made dsastens incuding femrorist
activities or pandemic disease, or other events resulting in catastrophic loss of life, {16) ineffectveness of risk management policies and procedures in identifying,
manitoding and managing risks, (17) effects of acquisiions, dvestitures and restructurings, incuding possible difficulties in integrating and realzing the projected
results of acquisitons; (18) changes in statufory or U5, GAAP accounting principles, practices or policies, (1) changes in assumptions for retirerment expense;
(20) Prudential Financial, Inc.’s primary reliance, as a holding company, on dividends or distributions. from its subsidiarias to meel debt payment obligations and
the abilty of the subsidaries to pay such dividends or Stnbubons in light of our ratings objectves andior applicable regulatory restrichons; and (21) risks due to
tha kack of lagal separation bebwean our Financlal Sendces Businesses and our Closed Block Business. As noted abave, the period since the second hall of 2007
hes been characlenzed by extreme adverse marke? and economic condtions. The lofegaing ks are even mefe pronaunced in these whprecedented market and
economic condiions, Predential Financial, Ine. dees nal intend, and is under no chligation, 1o updale any particular Sorward-looking latement included in this
presentation

Prudential Financial, Inc. of the Unted States is not affiliabed with Prudential PLC whech s headguartered in the United Kingdom.

Irwestor Day 12.10.08 @ Prudential



Non—-GAAP Measures

This presentafion B =i jun income.” Adpusied operaiing income is a non-GAAP measure of performance of our Financial Services
Businesses, Adgusted operating incomes sxcludes “Realized investment gains Josses), net,” as adjusted, and related charges and adjustments. & sigoificant slement
of realized invesimend gains and losses are impairmenis and credii-related and inieres caie-relaied gains and losses, Impairmenis and losses from sales of credi-
impained securities, the timing of which depends largely on markel credit cycles, can vary contsderably scross periods. The liming of other sabes that would resull in

Gaine of losses, such as interest rate-related gains of losses., is largely subject fo our and By markel % a8 well as our tax and capital
profile,

Realized investment gains (losses) representing prefit or loss of certain of our businesses which primarily originate investments Iw sale or lmﬂuum to unrelated
Irrvestors, and those associated with lerminating hedges of Toreign currency earmings and currenl period yiold aperating
income. Realized invesiment gains and losses from products thal are Teee standing derivatives or contain 5 an-d lrnm durivative

portiolios that are part of 8n econore: edaing proaram relited (o the risk of ihode products, s inclsded in adjusted operating Income. Adjusted operating ncome
exciudes gains and losses from changes in value of cerisin assets and liabilities related 1o foreign currency exchange movemenis that have been economically
hedged, a8 well 45 gaing and losses on cerlain invetments that are classified &5 clher irading sccount &ssets and debl that is carmed 8 (aiF valug.

Adjusted cperating incoms also excludes invesiment gains and losses on irading account asseis supporiing nsurance labililes and changes in experence-rated
contractholder Mabdlities due to asse? value changes, because these recorded changes im asset and lability valses are expected to ullimately accrue 1o
confractholders, Trands in ihe underdying prefitabslily of our businesses can be more clearly identilied wilhout the Nuctualing elfects of these fransaclicns. In
addtion. adjusted operaling mcoime sacliedes the resulls of divested businesees, w!lll:h e nol relavant to cur ongolng operations. Dicontinged operationt, which
is prasenied as a separabe component of nel income under GAAP, is also rem adjusied income.

Wi believe that the presentation of adjusted operating incomes as we it tor enhances understandeng of the results of aperations of
ihe by the u-ull!l Trom ongoing operaficns and the underlying p y of cur f
apaTating Incoms is not & B IncomiE with GAAP, and this adgustments made ta dnrive i adjusted operating mcome ane important
o an undersianding of our overall resulis of I'Ilc on fhe g pages pravide a reconciliation of adjusied operabing income to incoms from
conlinuing operations i accordance with GRAP,

Retun on equity [*ROE™) based on adjusied operating income |s delermined by dividing adyusied operating income afferdax (giving eflect o ihe ﬂlﬂ equity

s per share © for interim periods, by average attributed cquity for the
accumulated ofher comprehens|ve income related to unrealized gains and lesses on investments and accumulaied other comprehensive income relafed Dn pension
and postietinemant benifits.

Owr expectations of Common Stock eamings per share and ROE are based on afterdax adjusted operating income. Because we do not predect fulure realized
irvestment gains § losses or recorded changes in asset and liability values that are expected to ultimately accrue to contractholders, we cannot provide a measure of
our Commen Stock eamings per share or ROE expeclations based on income from continuing operations of the Financial Services Businesses, which is the GAAF
measure most comparable 1o adjusted operating income.

For additional information aboul adjusted operaling income and the comparable GAAP measure please reler (o our Anneal Report on Form 104K Tor the year
ended December 31, 2008 and our Quarerly Report on Form 10.0 for the quarter ended September 30, 2008 located on the Investar Relations Web site
at - BAddifional histoncal information relating to the Comparny's financial performance, including its thind quarier 2008 Quariedy
Financial Supplement, is alsa located on the investor Relations website.

The information relermed 1o above and on lhe prior page. a5 well as the risks of owr businesses described n our Anmual Report on Form 1904 for the yesr ended
December 31, 2008 and our Quarterly Repont on Form 1 for the quarter ended Seplember 30, 3008, should be considered by readers when reviewing foraard .
looking stalements contaimed in this presentation.
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Reconciliations between adjusted operating

income and the comparable GAAP measure
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Reconciliations between adjusted operating income

and the comparable GAAP measure (continued)

Financial Services Businesses
(i Frillons, except pes Share data)

Earnings per share of Common Stock (diluted):
Financtal Services Businesses alter-tax adusted operabng income

Reconcling iterms
Realized investment losses, net, and related charges and adjustments
Investment gaina on trading account assels supparting nsurance kabiites, net
Change in experence-rated confractholder kabilies due o asset vale changes
[rvested businesses
Difference in eaings alocated 1o pamicipating winested share-Dased pay menl Fwvards
Total reconciing tems, bafore income taxes
Income taxes, not appicable to adpsted operating ncome
Total reconcing tems, after noome taxes
Income from continuing operations (after.tax) of Financial Services Businesses
attributable to Prudential Financial, Inc,
heome fromdscontinued operations, net of taxes

Mt incom e of Financial Services Businesses attributable to Prudential Financial, Inc.

Weighted average nurbed of oulstanding Commoan shares (diuled)

Direct equity adjustments for eamings per share ealculation

Earnings allocated to participafing unvesied share-based payment awards
for earnings per share calewlation

Financial Services Businesses after-tan adjusted operating income
nceme from continuing operations (after-tax) of Fnancial Services Businesses

Irvestor Day 12.10.08

Mne menths ended
September 30, 2009
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Reconciliations between adjusted operating income

and the comparable GAAP measure (continued)
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PRUDENTIAL FINANCIAL, INC.

JOHN STRANGFELD
CHAIRMAN AND CEQ




Prudential Today

Diversified mix of high quality businesses
— Leadership positions in chosen markets

— Superior value propositions: innovative solutions to
financial security needs

Balanced portfolio of selected risks
Strong capital and liquidity, and financial flexibility

Growth engines in International Insurance and
U.S. Retirement Solutions

Diversified distribution channels
Proven acquisition and integration track record
Seasoned management team

GAINING GROUND IN THE CURRENT MARKET
@ Prudential
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Superior Mix of High Quality Businesses
ATTRIBUTED EQUITY: $21.5 BILLION(" l

More Individual Less
Market A e Market
s iti 20% International Yzt b

ensitive Insurance

31%

International
Investments

Asset
Management
7%

Group

Insurance
7%

Retirement Individual Life
20% 10%

1) A% of Septerbes 30, 2009, operating divisions of the Financial Services Busingsses (FSB), excuding accumulated other
comprehansive income related to unrealized gains and losses on investments and pansion and pestretiremant benefits. Excludes @ P =
rudential

Carporate & Cther
10 o Inwestor Day 12.10.09



Superior Value Propositions

Innovative Solutions to Financial Security Needs

United States + “Highest Daily” annuity products:

Businesses secure retirement income; auto-
rebalancing protects account value,
reduces company risk profile

Insurance

« Retirement stable value: protects Protection
account value; competitive crediting N=Ivels [
rate; experience rating reduces Offer
company risk profile

Fundamental

International * Insurance-based retirement Financial
Businesses products attractive to Life Planner  BFTITT4{ Y
and Gibraltar clients

+ Fixed annuities serve retirement
accumulation needs

‘& FINANCIAL STRENGTH AND REPUTATION:
OVER 130 YEARS OF MAKING AND KEEPING PROMISES

@ Prudential

11 Investor Day 12.10.09



Leadership Positions in Chosen Markets

Variable Annuities Sales (Advisor-Sold) 3Q09
Retirement Stable Value/
: Asset

2 Funding Agreements e el

- . Recordkeeping
6 Defined Contribution FOETE 2008
Defined Benefit Managed Assets 2008

- Mew Annualized
1 Term Life Pl 3Q09

. . MNew Annualized
8 Universal Life i 3Q09
2 Group Life In-Force Premiums 2008
5 International Insurance DevPusinese Rece 3Q09

Amount in Japan

Sources: LIMRA, VARDS, Plan Sponsor, Pendions & Imvestments, Life Insurance Association of Japan

@ Prudential
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Prudential Businesses Gaining Ground

Nine Months Ended September 30,7

2009 2008
Variable Annuities

Gross Sales $11,315 $8,076
Net Flows 6,382 915

Full Service Retirement
Gross Deposits and Sales 19,168 12,392
Net /Additions 7,847 1,210

IndividualiLife
Annualized New Business Premiums 268 245

Group Insurance
Annualized New Business Premiums 515 390

Internationallnsurance
Annualized/New Business Premiums!? $ 997 $ 954

1} In millians

2) Fomeign denominated activity translated to LS. dollars at uniform exchange rates (106 Japanese yen per LS. dollar, 950 Korean won per UL.E. dollar);

U5, denominated activity s incleded based on the amounts as transacted in LS. doflars.
@ Prudential

Investor Day 12.10.09



Making a Strong Company Stronger
2009 | September30, 2009 | 2010

* $1.4 billion Common » Prudential Insurance +Wachovia joint
equity issue (June '09)(  RBC estimated venture put proceeds
it “‘comfortably above assumed to add
» $1 billion long-term

400%" 100+ points to
Prudential Insurance
RBC, approximately

debt issue (June ‘09)™"
» Prudential Insurance

* $1.5 billion long-term statutory “TAC’

debt issue s $4 billion investable
(September ‘09)(1 AL funds
k o - Japan solvency
$50hﬂ mllllogl | margins above
exchangeable surplus IR e
note issue
(September 2009) * $3.4 billion “net cash”

at parent company

1) Issued by Prudental Financial, knc.
2) Issued by The Prudential Inswrance Company of America

@ Prudential

Investor Day 1210009
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Summary

Weathering the storm: not just intact, but stronger
Gaining ground: strong sales and flows across the board

Diversified portfolio of businesses with a superior
financial outlook

Bolstered capital and liquidity position

Positioned for organic business growth and
acquisition opportunities

@ Prudential
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PRUDENTIAL FINANCIAL, INC.

SUSTAINABLE FINANCIAL STRENGTH
SUPPORTING PRUDENTIAL'S VALUE PROPOSITIONS AND
GROWTH

MARK GRIER
VICE CHAIRMAN




Risk Selection and Management

Support Sustained Financial Strength

Risk management begins with business selection
High value-added business models

Risks diversified across exposure types, geography
and markets

Product risk mitigation features support attractive
value propositions

Enhanced stress scenario risk mitigation
High quality investment portfolio

Bolstered capital and liquidity enhances ability to

pursue business opportunities; provides buffer against
adverse scenarios

@ Prudential
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Risk Management Begins with

Business Selection

| Attributed Equity® |

$18.4 Billion $23.9 Billion
3 — |
c e
g, 3 ot
"% 36% L1 &sasn?ggment
o I Pt
o

[ Corporate &

Other 12!

12131102 9/30/09

1} Abributed equity of Financial Services Businesses (FSB), excluding sccumulated ather comprehensive incoma related fo unreaized gaing and losses on
vestmants: for both dates and excluding accumulated other comprehensive income related to pension and postretirement benefits
for September 30, 2009,

2} Inchedes divested businesses.

@ Prudential
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Balanced Mix of Business Risks

Attributed Equity
$21.5 Billion Primary Business Risks

i International Markets:
Mortality, Interest Rates

@ U.5. Markets: Mortality,

Morbidity
Asset i Fixed Income and Equity
Management Markets

i Commercial Real
Estate, Debt, Equity
Markets

i Equity Markets, Interest
Rates,; Longevity

1) As of Septernber 30, 2009, operabng divisions of F3B; excluding accumulaled ollved comprehensie income related 1o unreal@ed gains and kases on

IETvRElmants and pension and it nelina e bEnafits, Excludes Cﬁl‘pbﬁb& & DOther
@ Prudential
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Product Risk Mitigation Features Support

Attractive Value Propositions

Product-Based Risk Mitigation Value Proposition

Variable Annuity Living Benefits: Guaranteed lifetime income,
Auto-rebalancing, age requirements, market participation,

Full Service Retirement Stable Value: S :
Principal guarantee with

competitive crediting rate
highly attractive to
pre-retiree market

Investment experience passed through
to clients via crediting rates; plan
sponsor level withdrawal restrictions

Group Insurance:

Competitive rates appeal to
Experience rated Life and Disability for cost-conscious employers
mid to large case markets

20 Inwestor Day 12.10.09
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Managing Stress Scenario Risk

Hedging programs

Capital hedge for annuities

Modeling for “tail risk,” statutory capital vulnerability
Contingent sources of liquidity

Consideration of “headline risk”

Selective exposure to market-sensitive investments
and business activities

@ Prudential
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Broad Investment Expertise

Supports Risk Diversification
| FSB Fixed Maturities

FSB General Account I

$187 Igillion'“ $132 billion®
™ Residential CMBS
passthrus &%
Other Assel-
Backed
6%

us
Fixed Government 14
umﬁﬁ% b

Equities 2%
Othar long-term 2%

Pelicy leans,
Short-term, other
1) As of Septernber 30, 2000 ¢t balance sheet carrying ameurt, excludes invested assets of brokerage, trading, and banking apesations, asse! management
operatiors, and real estale and relocation senices.

2} Carmrmercial morigage and ather laans.
3} Trading account assats supporting inswerance liabilties (irmestmant results expected to utimately accrue to contract-holders)

4} Inchides state and runisipal Securties @ .
Prudential

5) Based on fair value.
22 Inwestor Day 12.10.09
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Asset Selection

Focus on Quality

' FSB Fixed Maturity Portfolio”|

$131.7

$121.1

$1146 51148

$104.7 $107.9

Investment
grade

Non-investment
grade

123102 1273103 123104 123105 12031068 12/31/07  12/31/08  9/30/08

1] FSB General Account at fair value; in bllions

@ Prudential
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Prudential’s Credit Exposure

I Corporate Securities!" I

Total Below Investment Grade
$61.3 billion $7.5 billion

M Investment Grade @ Below Investment Grade i Public Fixed Maturities § Private Fixed Maturities

1) FSB General Account, as of Septembar 30, 2004, amortized cost, credit quality based on NAIC designation

@ Prudential
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Prudential’s Credit Exposure(!)

I IPrudamjaI .Over Weight vs. Barclays
.Undar Weight vs. Barclays

4%

2% -

L
: N & g &
& b o e -3
& @ & & & » & I
< & « ol d‘s‘ i &ﬁ‘ @9 W on

Mate: Universe derived from Barclays Corporate Credil and High Yield Indices in proportions consistent with our actual Investrment Grade/Mon
Investment Grade mix.

1} Forthe FS8 General Account as of September 30, 2009 based on fair value. Excludes Predential affiliated assets, Munis. ABS,

CMOs, MBS, Treasunes and Agencies @ Prudc“tial
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Below Investment Grade

Corporate Securities(!)

| Ratings( I

In or near

7.5
default ] $7.0
4%

C and
lower _———
T%

Amortized Cost Fair Value

Il Public Debt
11 Private Debt (underwritten by Prudential)

1) Faorthe FSB General Acccunt, as of September 30, 2005, in bilions
2) Based on MAIC designation; based on amortized cost

@ Prudential
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Asset-Backed Securities Collateralized

by Sub-Prime Mortgages(')

| Amortized Cost | | Fair Value |
8 7.
4
1 E
1213107 12/31/08 9/30/09 12131107 12131108 9/30/09

. Impact of adoption of new authoritative GAAF accounting guidance for impairments, effective January 1, 2004,

1} Fof the FSE General Account. s of September 30, 2009, in bilkons

@ Prudential

27 Inwestor Day 12.10.09



Commercial Mortgage Portfolio(")

| Gross Carrying Value: $19.6 Billion
Underwritten by Prudential

Weighted average loan-to-value ratio 65%
Debt service coverage ratio 1.8x

Underweighted in offices and retail properties,
overweighted in industrial, relative to ACLI peer group

Maturing in 2010: $1.2 billion (weighted average loan-to-
value ratio 66%, debt service coverage ratio 2.0x)

1} For the F58 General Account, as of Seplember 30, 2009,

@ Prudential
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Commercial Real Estate Delinquencies

' Commercial Real Estate Delinquency Rates |

=R

-

O s KW R D DO O

o B B S S . e B S S e R . . .
Ll il o o il ol ol =

&
—— Lifeinsurance companies (80+) —— Banks & Thrifts (90+)

Sourge: ACLI Mortgage Loan Portfolic Prole and Citi Investmant Research and Analysis = 3008

@ Prudential
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Bolstered Financial Strength

and Flexibility

June, 2009
Issued $1.4 billion common stock,
$1 billion debt securities
in public markets(!

* Favorable terms

* Market validation of
investment value,
September, 2009 business prospects

Issued $1.5 billion debt securities
in public markets(!

* Supports business
growth opportunities
* Additional buffer for

September, 2009 stress scenarios
Issued $500 million
exchangeable surplus notes(?)

1) Issued by Prodential Financial, Inc
2} Issued by The Prudenbal Insurance Company of America,

@ Prudential
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Sustainable Financial Strength

Balanced portfolio of businesses and risks

Product risk mitigation features support
attractive value propositions, help manage company’s
risk profile

Enhanced management of stress scenario risks
High quality, diversified investment portfolio

Recent securities issues bolstered financial
strength and flexibility

@ Prudential
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PRUDENTIAL'’S INTERNATIONAL
BUSINESSES

EDWARD P. BAIRD
EXECUTIVE VICE PRESIDENT AND
CHIEF OPERATING OFFICER, INTERNATIONAL




Key Elements of

Our International Strategy

Concentrate on a limited number of attractive countries

Continue building proprietary distribution:
recruiting and selection

Target the affluent and mass affluent consumer
Historical focus on life insurance
Needs-based selling

» Growth through complementary distribution channels
and opportunistic acquisitions

* Increasing emphasis on meeting retirement needs

@ Prudential
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International Insurance

Pre-Tax Adjusted Operating Income

$2,000 -
1,747
1,598
| 1,428 1,390
$1,500 1421 1,326
§s1,uuu- ] 917
= 757 ol
£
$500 -
2002 2003 2004 2005 2008 2007 2008 3Q08  3Q09
YTD

EGibraltarLife ®Life PlannerQOperations

@ Prudential
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Drivers of Sustainable

Financial Performance

Emphasis on
Protection Products

#
z

» « Stable mortality margins drive strong returns

N + Strong persistency drives revenue growth
— Margins earned throughout in-force period

—> Business growth increases scale benefits and
expense margins

Needs-Based Selling -

+ Duration lengthening supported by long-term nature
Investment Portfolio . of liabilities contributes to returns
Strategies _~+ U.S. dollar investing: Natural hedge for Prudential,
e enhancing portfolio returns

+ High ROE products generate substantial
excess capital

+ Capital management opportunities enhance
overall returns

Capital Management -

@ Prudential
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Life Planner Business Model
Needs-Based Selling

Identify protection needs before
discussing products

Protection lifensurance purchased as
solutiontoidentified need

LLifePlanner maintains contactwith client;
as trusted professional

@ Prudential
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International Insurance

Steady Sales Throughout Financial Crisis

Annualized New Business Premium‘"ll

1% millions)

$1183  $1188 123 * Sales were relatively steady
and no significant

l $954 e surrenders despite financial
turmoil; an indication of
] customer confidence in an
environment where U.S.
financials were under heavy
scrutiny

2008 2007 2008 3Qos 3Q09
YTD

uBank Channels u Life Advisors uLife Planners

1) Foreign dencminated activity translated to LS. dollars at uniform exchange rates for all periods presented (108 Japanese yen per LS. dollar,
50 Kosean won per LS. doflary. U.S. denominated activity is incleded based on the amounts as transacted in L. 5. dollars
@ Prudential
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International Insurance

Sales Force Growth

12,695
noss M2 P -~ 2 B
9,736 10,286 s
2 3 %
] § ; i ¥
- -
2003 2004 2005 2006 2007 2008
u Life Advisors  uLife Planners

Life 303 LPs(1) " Gibraltar Life Advisors

Planners .
Gibraltar PGA

1) Transfers from Janvary 1, 2007 to September 30, 2009,
@ Prudential
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The Beneficial Cycle

Proven Execution Track Record

Satisfy
Customers
Needs

Needs - High
Based Policy
Selling A Persistency

High Life " High Life
Planner Planner
s Productivity \ Retention

Life-Long Customer Relationships

High
Customer
Satisfaction

Investor Day 12.10.09
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Gibraltar Life: “Prudentialized” Traditional

Model Japanese Life Insurance Company

Life Planner training principles adapted to traditional
field force

Needs-based selling of protection and retirement
products; introduce products targeted to customer base

Maintain and cultivate strong affinity group relationships

Developing bank channel distribution

@ Prudential
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Life Planner Business

Emphasis on Protection Products

| Prudential of Japan I

New Business Annualized Premium Mix
9 months ended September 30, 2009"

as of September 30, 2009"

Bl Third sector® [ Yen-based savings
and retirement

income products

|1 yen-based insurance [ Ju.S. dollar
products® based insurance
Pruductsﬂlm

1} Includes single premium business at 10%.

2} Primarily whale Iife and tenm.

3) Primarily whale life and retrement income

4} Includes rinor amounts of products basad on olher cumrencies.
5) Cancer, medical, accident and sickness; primarily riders

@ Prudential
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Gibraltar Life

Emphasis on Protection Products

| Gibraltar Life |

In-force Annualized Premium Mix New Business Annualized Premium Mix
as of September 30, 2009" 9 months ended September 30, 2009"

[l yen-based insurance | Ju.S. dollar [ other than Yen- [l Yen-based savings
products® based insurance based fixed and retirement
products annuities income products

1} includes single premium business at 10%.
2} Includes third sector products

@ Prudential
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Japan Businesses vs.
Japan Life Insurance Industry

- $30
- $26

- $20

- $18

dejjeiqi9 g rod

- $10

- $5

2003 2004 2006 2008 2007 2008
&=iindustry -#-Prudentlal of Japan -A-Glbraltar Life

1} In % billions; on fiscal year basis; Industry data from Japan Life Insurance Association; all perieds trans|ated
atuniferm exchange rate (108 Japanese yen par U.S, dollar)

@ Prudential
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International Insurance

Positioned for Market Developments

Market Development Prudential Positioning

« Variable annuities fail to meet + Prudential's retirement-focused
Japanese consumer expectations  products
in declining equity markets offer attractive value proposition

« Well-publicized financial difficulties - Gibraltar Life expanding third party
of several major companies alter distribution relationships, holstering
competitive landscape bank channel growth

+ Prudential of Japan and Gibraltar Life
maintaining strong persistency in
current markets

« Yamato Life bankruptcy fuels « Prudential selected by Japanese
consumer confidence issues, regulators to acquire Yamato, based on
regulator concerns financial strength and reputation

@ Prudential
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International Insurance

Positioned for Market Developments

Bank Channe

|

and Affinity

E

Whole Life
Retirement Income
Endowment
U.S. Dollar Denominated Fixed Annuity

@ Prudential
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Expanding Bank Channel Distribution

ntroduced life

protection products
Assigned experienced Life Planners to Gibraltar Life for
Bank Channel development

Commenced distribution relationship with Japanese mega-bank,
Bank of Tokyo Mitsubishi

Introduced U.S. dollar denominated fixed annuity product for Bank Channel distribution

2005 2008

1} For the niné moanths ended Septémber 30, 2009.

@ Prudential
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Bank Channel

Growth Opportunity

' Total Sales by Channel® | Life Sales Only™@ |
$384 $287

$245 ¥

3Q08 YTD Q09 YTD 3Q08 YTD 3Q09 YTD
U Total LA W Bank - Life 14 Bank - Annuity U Life Advisors 1 Bank

1) Represents annualized new business premum; in millans; foreign denominated activity transiated 1o U5, dollars at unifarm exchange rates for all periods
presented (105 Japanese yen per U.S. dollar). U S, denominated activity is incleded based on the amounts as transacted in ULS. dollars.

2) Primarily whoda life, retirermant incoma and term life. @ Pl'ude[“,ia_[
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Bank Channel

Growth Opportunity

| Annualized New Business Premiums(") I

$ 83
$55
$43
B .
Year Ended Year Ended Nine Months Nine Months
12/31/2007 12/31/2008 Ended Ended
9/30/2008 9/30/2009

M Life Insurance Protection Products

M Savings Products,; Primarily U.S. Dollar Denominated Fixed Annuities

1] In milkans, Toreign denominated activity ranskated to U 5 deliars &t wniform exchangs rates for all penods presanted (106 Japanese yan ped ULS
dellar). U3, denominated activity is included based on the amounts as transacted n U3 dollars

@ Prudential
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Financial Strength

Competitive Advantage

| Solvency Margins(" I

T700% solvency
margin consistent
with “AA™ ratings
standards

Prudential of Japan Gibraltar Life

1) Based on Japanese stalulory accounting, first half of Secal year 2009 (Agril 1, 2008 10 Septernber 30, 2008).

@ Prudential
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Japanese Insurance Operations

Investment Portfolio

| $65.8 Billion™®|

0.7%

@ Japanese Yen Yen portfolio
duration:
Life Planner
business,
about

15 years;
Gibraltar Life,
about 9 years

HU.S. Dollar

il Other Currencies

1} A% of Sepbernber 30, 2009, ncludes the impact of foreign cumency dervalive positions.
2} Excludes cash and cash equivalents

@ Prudential
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Japanese Insurance Operations

High Quality Investment Portfolio

| $65.8 Billion@ | cummeeasiner,
Gov'tBonds)
Hinvesiment Grade Corporate
3% Bonds (Aaa, Aa, A)

1% 1?‘ pvestment Grade Corporate
Bonds (Baa or BEB)

2%, 2%

2% = Commersial Mortgage and

Other Loans

= Balow Investment Grade
Corporate Bonds

wReal Estate

4 Equity Securities

@ Short-Term Invastmants

uPolicy Loans

@S, Treasury Bonds

Yen portfolio duration: 11 yaarsl

“ Othar(3)

1} As of Seplember 30, 2000
2} Excludes cash and cash equivalents.
3} “Ciher category includes Trading Account Assets and Other Long-term Invesiments

@ Prudential
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International Division

Financial Performance

Nine Months
ended
September 30,
($ millions) 2006 2007 2008 2009
Adjusted operating income pre-tax:
Life Planner Business $ 938 $1,020 $1,125 $ 919
Gibraltar Life 490 578 622 471
International Insurance 1,428 1,598 1,747 1,390
International Investments 142 256 (332) 39

51,570 $1,854 $1415]| $1,429 ]

1} Based on annualized after-tax adjusted operating income for the nine months ended September 30, 2009

nwestor Day 12.10.09
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PRUDENTIAL’S U.S. BUSINESSES

BERNARD WINOGRAD
EXECUTIVE VICE PRESIDENT AND
CHIEF OPERATING OFFICER, U. S.




Prudential’s U.S. Businesses

U.S. Retirement Solutions and U.S. Individual Life and
Investment Management Division Group Insurance Division

Prudential Individual Group

Retirement Life Insurance

Market
Sensitivity

Underwriting
Sensitivity

@ Prudential

54 Inwestor Day 12.10.09



Attributed Equity of U.S. Businesses(1)

Attributed Equity . .
$13.8 billion U.S. Retirement Solutions and
! Investment Management
Division

IAsset Hmﬂameni §1.5 billion I

U.S. Individual Life and Group
Insurance Division

1) A% of Seplember 30, 2008

1] Investor Day 12.10.09
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Fundamentals Remained Strong

Some Dramatically Improved

| Net Flows | | Annualized New Business Premiums |
§ billions

512 4 506
$10 4 0.5
bl $0.4
6 4
$4 4
52 1
50

Annuities Retirement Asset

Full-Service Management Individual Life Group
Insurance
112006 m2007 NZ008 M3Q2009YTD H2006 w2007 12008 »3Q2009YTD

Investor Day 12.10.09
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Fundamentals Remained Strong

Some Dramatically Improved

| Account Values / Assets Under Management | | Face Amount In-Force!") {
§ billions -
£500 51,800
8450 $1,600 4
400 51,400
0 $1,200 1
! $1,000 1
sz50
$800
s200
S600 o
s150
2400 o
100
mitiiim
0 0 o
Annuities Retirement Asset individual Life Group
Full-Service Management Mcssiuien 50
2006 w2007 12008 wm3Q2009 112006 = 2007 112008 m3GQ2009

1) As of peniod &nd; face armount in-force i net of reinsurance.

@ Prudential
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U.S. Markets

Legacy of The Meltdown

Greater client focus on retirement income security
and wealth protection

Increased client and adviser emphasis on “trusted
partner” for transfer of financial risks

Severe market conditions differentiated providers
and products

Retrenchment of weakened competitors

Growth opportunities for the strongest companies

@ Prudential
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Unique Opportunity to Build

Franchise Value

|

Attractive Value Propositions

Market Opportunities Building
Franchise

Strong Brand

Innovative Diversification Balance . N Value
and Financial

Flexibility

Product Sheet

Management

Design of Risks

Strength

@ Prudential
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Serving the Security-Focused Customer

Attractions = Prudential
Salest

Individual Life: Protection at

Term affordable cost
Individual Life: RO e
Universal Life pse 9

Group Protection at

Life Insurance affordable cost
Variable Living benefits:
Annuities Guaranteed income for life
Retirement Full Service:  Account value guarantee with
Stable Value competitive crediting rate

1} For the nine months ended September 30, 2009 compared fo cormesponding 2008 peniod. Indrvidual Life and Group Life based on annualzed

new business premiums; Variable Annuities based on gross sates; Retiremant Full Service Stable Value based on account values at
and of penod

@ Prudential
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Attractive Value Propositions

Driving Business Growth

Annuities — record results in sales and net flows, (")
increased market share,@ and new producer
relationships

Asset Management — significant retail and institutional
third party net flows

Retirement — market share gains ,? renewed participant
interest in stable value product offerings

Individual Life — strong sales, market share gains®
Group Insurance — strong sales and persistency

| INNOVATIVE SOLUTIONS TO FINANCIAL SECURITY NEEDS, BACKED BY A STRONG COMPANY l

1) For the second and third quaners of 2008,

2) Source: LIMRA, VARDS, Plan Sponsor, Pension & Invesiments; market share basad on third guarter 2008 compared io
third quarter 2008,

&1

@ Prudential

Investor Day 1210009



Domestic Protection Business

Protection Marketplace

Mature, low-growth industry
= Qvercapacity
= Commodity products

Individual
Life

Prudential Strategies

Focus on returns through capital
management, cost-effective distribution
Expanded third party distribution is
growth opportunity

Quality business: avoid

inappropriate financing

Results largely uncorrelated to U.S.
equity markets

= Client focus on stretching

benefit dollars
= Optional life purchases
Group contribute to growth
Insurance prospects

Maintain market position: #2 in Group Life!"

Focus on returns: case selection;
appropriate pricing

Cultivate optional life sales through
employer clients

Deliver stable earnings and strong
cash flows

1) Based on A M. Best ranking of statulory premiums for the year ended Decermnber 31, 2008
Investor Day 12.10.09
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U.S. Individual Life and Group Insurance

Building Quality Business

63

' Individual Life In-Force(" |

=
¥
P “ e * . .
2007 2008

($ billions)

9/30/08 9/30/09

[ Group Insurance Earned Premiums(? |

$4,227

{$ millions)

2007 2008 9/30/08 9/30/09

1} Face amount before reinsurance ceded, as of end of perod
2} Includes pokcy charges and fes income.

Division
ROE
17%3

3) Based on annualized nine manths ended Seplember 30, 2000 after-iax adjusted operating income, including direct equity
adjustment, exchiding uniockings, astimated markel-ariven Amanzation rue-Ups, And compendation based on ruli-year third pany
product prafitability with an aggregate pre-tax impact of $128 millian for the nine months ended September 30, 2008

Investor Day 12.10.09
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Retirement and Annuities

Key
Constituents

» Advice-driven
clients

* Distributors

» Retirement plan
participants

* Retirement plan
sponsors

1) As of Seplember 30, 2009,

Market
Focus

= Financial
strength of carrier

* Products to
manage risk and
provide secure
retirement

* Commitment
to the
business

Investor Day 12.10.09

Prudential’s Positioning
Prudential Retirement

* Middle market focus

« 85 years experience

= Over 4,900 retirement clients

 $172 billion retirement account values!"
* Top 10 defined contribution provider

Prudential Annuities

» Innovative product features protect
retirement income security

+$76 billion variable annuity account
values!!

* Market leader in advisor-sold
variable annuities

f_’B GUARANTEES SUPPORTED BY
PRUDENTIAL'S INSURANCE SUBSIDIARIES

@ Prudential



Prudential Retirement

Emphasis on Full Service Retirement

$164 il

W $150
$100 -

$50 -

$0

12131104 1231105 12131006 1231107 1231108 9/30/09
M institutional Investment Products I Full Service

Account Values ($ billions)""

1) Includes acquired businesies from datés of acquistions.

_ @ Prudential
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Full Service Retirement Asset Flows

96.6%
Plan
"
o $19.2 Persistency

N $12.4

s

& 7.8

r T 5172 1
2006 2007 2008 Nine Nine

months months
ended ended
9/30/08 9/30/09

I Deposits and Sales  —i—Net Flows

1) Forthe nine months ended Septamber 30, 2008
@ Prudential
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Full Service Stable Value Products

Attractive Value Proposition in
Security Focused Market

Principal guarantee feature attractive to
security-minded pre-retirees

Low risk profile — substantially all balances
experience-rated, with clients sharing investment risk

Rate resets semi-annually or annually on most products

Future crediting rates typically reflect prior experience

Low interest rate floors; competitive conditions main
factor in rate setting

Account Values: $35.9 billion(") |

1} As of Septamber 30, 2008

@ Prudential
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Retirement and Annuities

Impact of Market-Driven and
Discrete Items on Results

Adjusted operating income!"

Year Ended Nine Months
12/34/2008, | Ended|/9/30/09

Retirement $ 531 § A
Annuities 1,077) 615
Total $ (546) § 992
Market-driven and discrete
items included in results(1
Retirement $ 45 $ 4)
Annuities (1,551) 366
Total $ (1,506) $ 362
“Pro-forma” results!t ROE®!
Retirement § 486 § 3: 10%
Annuities 474 249 6%
Total $ 960 $ 630

1) Pratax; in millions.

2) Includes significant unlockings of DAC and other amortization items and reserves; significant hedging breakage including impact of non-performance sk

adjustrments; and goodwill witsalf.

3) Annualized for the nine monihs ended Seplembar 30, 2009; based on after-

Invesior

tax “pro-fanma” results.

Day 12.10.09
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Prudential Investment Management

Competitive Advantages

'Experience and
Track Record

Institutional Clients
- $143 billion
third party
institutional AUM"

«13% AUM CAGR
{2002 - 2008)

Breadth and Depth
of Capabilities

Access to Capital
and Co-investing

Manager Continuity™
=188 investment
professionals

Brand and
Reputation

=Average tenure
14 years

1) As of Seplember 30, 2009, AUM excledes affiliated instfutional assets under managemant.

@ Prudential
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TO

Prudential Financial’s AUM

Significant Scale and Breadth

| Total AUM $641 billion" |
AUM by Asset Type AUM by Client Type

LA AL LEL AL LY

Asset p

= Management
N =

Business |

- -
---------------

1) As of Seplember 30, 2009,

@ Prudential
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Broad Asset Class Capabilities

Assets Under Management Asset Management Revenue
$444 Billion"” _ _ $1.7 Billion®

+  Fixed

Estate )
Commercial

Mortgages

1) As of Seplember 30, 2009

2) Forthe year ended December 31, 2008, percentages based on segment revenues excluding mutual fund distibulion revenues and revenues nat
associated wih operating activiies.

3) Includes revened fiom management of public fived ncame securities by Jennison Asseciales

@ Prudential
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Asset Management

Adjusted Operating Income by Business

Nine months
ended
September
($ in millions, pre-tax) 20086 2007 2008 30, 2009
Public Equity $ 74 $ 89 $ 69 $ 24
Prudential Investments 21 34 12 {24)
Public Fixed Income 80 110 143 7
Prudential Real Estate Investors 177 218 163 58
Prudential Capital Group 38 35 45 37
Prudential Mortgage Capital Company 25 49 33 48
Subtotal $415  §535  $465 $220
Net Investment Results from Principal Positions:
Proprietary Investing 112 144 (208) (81)
Commercial Mortgage Interim Loans 23 22 (25) (78)
TOTAL $550 $701 $232 $ 61

@ Prudential

T2 nvestor Day 1210009



Asset Management Revenues

[Jasset Management Fees M service, B rcentive, Transaction,
Distribution and Principal Investing and
Other Revenue Commercial Mortgage Revenue
el $2,319
12,000 | $1,991
M $1,645 $1,686
=
2 si500 $1,419 $1,457
E
2 51000 - 896
$500 -
$0 T T T T T T T
2004 2005 2006 2007 2008 i Hicn
Months Months
5500 - ended ended

S/30/08 30109

@ Prudential
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Asset Management Revenues

[Jasset Management Fees M service, B rcentive, Transaction,
Distribution and Principal Investing and
Other Revenue Commercial Mortgage Revenue
$600 -

3500
$400
3300

($ millions)

$200
$100

-5100
-5200

T4

Hipm

1Q08 2008 3008 4008 1009 2009 3009

@ Prudential
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U.S. Businesses

Financial Performance

Nine months
ended

September 30,
(% millions) 2006 2007 2008 2009
Adjusted operating income pre-tax:
Individual Annuities $ 586 $ 722 $(1,077) $ 615
Retirement 510 482 531 377
Asset Management 550 701 232 61
Individual Life 545 622 446 421
Group Insurance 229 286 340 262
U.S. Businesses Total $2,420 $2813 $ 472 $ 1,736

@ Prudential
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PRUDENTIAL FINANCIAL, INC.

INDIVIDUAL ANNUITIES

STEVE PELLETIER
PRESIDENT,
PRUDENTIAL ANNUITIES




A New Perspective on the VA Industry

“We have to apologize to the insurance companies... too many of
us turned up our noses at the offers...we still know that we need --
desperately need - guaranteed income in our declining years.” (V)

“Obviously there’s been retrenching, but there are a few companies
that don’t seem to have scaled back, such as Prudential.”

“The most sustainable formula for GLWB products may be the one
used by Prudential.”

1) Ben Stein, “The Economic Slump: What We've Learned,” May 14, 20089, hitpcfwwe yahoa.com
2) Kemy Pechter, Retirement Income Jourmal, May 21, 2009

@ Prudential

7 Inwestor Day 12.10.09



3Q09 Asset and Sales Rankings

($ millions)
| Variable Annuity I 3Q09 Advisor-Sold
Assets Under Management(! Variable Annuity Sales("

oo N o
Prudential $74,554 Jackson National
~ [ s - Lincoln Financial
Lineoln _ $54 518 Ameriprise
Ameriprise _ §52,166 SunLife
Haneock _ $51,387 Nationwide
Pacific Life _ 47,935 REGOM
e [ s 55+ Pacific Lite
AEGON _ $36,023 AXA

1} Sowce: VARDS 3009 report. Advisor-soid, excludes groupiretisemant plan contracts

@ Prudential
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Prudential Annuities

Challenging Market Brings Opportunities

ToDAY'S VARIABLE ANNUITY. MARKET PRUDENTIAL POSITIONING

« Client focus: * “Highest Daily" features offer
retirement income security retirement income security and
reinforce Prudential's sustainable
commitmentto VA market

= Distributor focus: = Trusted brand, bolstered by actions
insurer's commitmentto the to enhance financial strength
business and financial strength and flexibility

= Distribution channels disrupted by = Gaining shelf space and
bank/wirehouse consolidations penetration with sales/marketing/service
support and quality product

+ Competitors scaling back sales and  + Product embedded risk management
product benefits due to capital reduces degree of reliance on hedging
constraints and hedging costs

@ Prudential
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A Distinctive Value Proposition for
Retirement-Focused Clients

PRUDENTIAL ANNUITIES®Y

oy | E—

THE HIGHEST DAILY COMPANY=SM

@ Prudential
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Serving Today’s Client Needs
Award Winning Benefits and Service

hoomer boomer ¥ boomer boomer boomer

2005 2006 2007 2008 2009

Awarded “Best Living Benefits”
by
Boomer Market Advisor Magazine
for record fifth consecutive year

& ¥ . ﬁ ;‘ First place award

_ for
"™\~ service and support to advisors

s @ Prudential
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Prudential Annuities

A Differentiated Approach

+ Current HD Living Benefit product design minimizes Prudential's risk while meeting

customers’ needs:
— New Highest Daily & Plus
— Automatic rebalancing narrows the range of possible investment outcomes

As of September 30, 2009, 63% of variable annuity account values had living
benefits and 63% of living benefits had the automatic rebalancing feature.

Range Of,,,
Qutcomes
With
Rebalancing
Without
Rebalancing

Account Value

.

P
1} For llustrative purposes, not intended 1o be regresentative of actual resuls Time

2} Based on eligiblé inftial prémiums
@ Prudential
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Benefit of Auto-Rebalancing

to the Investor

Account Values S&P 500

00,000 ,
$00: 1800 1D7 Account Value +7%
$500,000 - 1,400 Account Value Without

1,200  Auto Rebalancing (18)%

$400,000
000 SBP 500 (22)%
§300,000 - - 800
$200,000 i - 600
: - 400
$100,000 : - 200
sp 1001008 98 100 80 66 65 31 0 0 0 0 2943 53 66 71 83 9 100 x‘-?‘rﬂfHZﬁchﬂ“‘alue
T T Y Y T T T T T T T T T T T T T r nveste in

g8528825 3838832238232 ¢ 32 C

T & 2 % z = & e % ustomer-Selected Funds

4&5%2’%22 325355%525-'5

This illustration analysis for HD Lifetime Seven assumes a $500,000 inftial investment an the launch date of January 28, 2008
into the AST Capital Growth & Bond Portfolio and election on February 23, 2009 of the 90% limit on bond fund allocation.

@ Prudential
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Benefit of Auto-Rebalancing to

Prudential “Living Benefits”

| Living Benefits WITHOUT Auto-Rebalancing |
S&P = 1,166 S&P =798 S&P = 1,057
§ billions  $50.0
$45.0 -
$40.0
$£35.0 -
$30.0 -
$25.0 -
$20.0 HEE $17.4
$15.0 $14.1
$10.0 - l $5.9
$5.0 - $2.5 $2.9
$0.0 . L—l : -
3Q08 1Q09 3Q09

IAccount Value M Net Amount at Risk

@ Prudential
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Benefit of Auto-Rebalancing to

Prudential “Living Benefits”

| Living Benefits WITH Auto-Rebalancing |
S&P = 1,166 S&P =798 S&P = 1,057
$ billions  $50.0
$45.0 -
$40.0
$35.0 1 $30.1
$30.0 -
$25.0 -
19.1
$200 | st6.4 2
$15.0
$10.0 -
$5.0 - $1.1 $1.5 $1.1
$0.0 . - -
3Q08 1009 3009

IAccount Value M Net Amount at Risk

@ Prudential
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Benefit of Auto-Rebalancing to

Prudential “Death Benefits”

| Death Benefits WITHOUT Auto-Rebalancing |

S&P = 1,166 S&P =798 S&P =1,057

$ billions  $50.0 - $47.3

$45.0 1 $41.6
£40.0 -
$35.0 -
$30.0 -
$25.0 -
$20.0 -
$15.0 -
£$10.0 -
$5.0 -
$0.0

$8.5

3Qo8 1Q09 3Q09

IAccount Value M Net Amount at Risk

@ Prudential
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Benefit of Auto-Rebalancing to

Prudential “Death Benefits”

| Death Benefits WITH Auto-Rebalancing |
S&P = 1,166 S&P =798 S&P = 1,057
$ billions  $50.0 -
$45.0 -
$40.0 -
ol $30.1
$30.0 -
$25.0 -
19.1
$20.0 $16.4 :
$15.0
$10.0 -
$5.0 - $1.5 51.8 $0.9
$0.0 T ; .
3Qo8 1Q09 3Q09

IAccount Value M Net Amount at Risk

@ Prudential
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Accounts with Automatic Rebalancing

$ billions

m 4

§26

m 4

$15

$10 A

mmCustomer-Selected Investments EEMAuto-Rebalanced Investments —B=S&P 500

@ Prudential
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Our HD Strategy

Has Created Opportunities

I e, Vviable Aninuity Sales Market Share I

24.0%
22.0%
20.0%
18.0%
16.0%
14.0%
12.0%
10.0%
B.0%
6.0%
4.0%
2.0%
0.0%

Fab 2008
MO Lifetime Seven Pius

Ao Rebalancing
DO lienit on HDS and HDT
23.2%
Jan. 2008
Mav, 2006 HD Lifetime
HD Lifetime Seven
Five Auto Rebalancing
March 2005 Aute Retalancing
Lifetime Five
No fwto Rebalancing 15.2%
Aug 2009
B1% ifeli
7.5% .45 79% g7y | HOD Lifetime
= 7.5% T.8% 7.4% 7.5 Auin Rebalancing
2 2 8 8 £ 8 & 8 5 5 5 5 8 g8 8 g8 2 g 8
2 8 8 3 8 8 8 3 2 83 383 § 2 38 83 ¢ ¢ 88 8
1) Source: VARDS reports, Advisor-50id, excludes groupiretirement plan contracts.
@ Prudential
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Highest Daily Lifetime 6 Plus

Adapted for Today’s Variable Annuity Market

New HD Lifetime6 Plus | Former HD Lifetime 7 Plus

Protected Withdrawal Value 6% on highest daily value 7% on highest daily value
Automatic Rebalancing Yes Yes
Maximum Equity Opportunity 80% 80%
Current Average Equity Election 60% 60%
(as of S/30/09)
Minimum Issue Age 45 45
Annual Withdrawals:

45 - 5g%% 4% 4%

60-74 5 5

75-T79 5 6

B0 -84 6 7

85+ 6 8
Account Value Protection None Return of premium after 10 years

if no withdrawals

Fee (Individual) 85 basis points 75 basis points

@ Prudential
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Account Value and

“Protected Withdrawal Value”

| Market Downturn Scenariot® |
$250,000
“PWV". notional amount
$200,000 for calculation of
lifetime annual withdrawals I
-
—— == | Account
$150,000 __-_‘___..- e
- available lo
——— customer
$100,000 (= ==""" V
S — S ———— e ——S A — —
$50,000
50 . .
Year 0 5 10
----- Protected Withdrawal Value - Total Account Value = Bond Fund Valua

1} HD Lifetime & Plus = Sub Accounts suffer 30% decline in year 1, followed by 0% sub-account retum thereafter, bond fund assumed annual retum of 3%; after
all pobcy charges. No withdrawals through end of year 10. All queted relurns are net of fund management and base policy fees. The fee for HDE Plus was

explicitly deducted from the account value on a quaredy basis
@ Prudential
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Guaranteed Lifetime Withdrawals

Client’s Account Value Pays First

| Market Downturn Scenario!! l
| Accumulation Period I | Retirement Period I
% x
a Annual Payments = $10,000, w
$250,000 T - 5% x Protected Value .
EE a
s -

i avave E é §_
- wr
s1iso000  od WWT -7 ] E =
ot - Zu 3
$100,000 .{::’F- - cgﬂﬂ‘“ﬁ'lua ) = E L %
s g E =
$50,000 = %
og =
= 3
50 o w o

Client Age §0 70 80 85

Year 10 25

|1 = Customer account value withdrawals
)= Prudential Funds

1) HD Lifetime & Plus = Sub Accounts suffer 30% decling in year 1, follewed by 0% sub-account retum thereafter; bond fund assumed annual return of 3%:; afler

all policy charges. Withdrawals commence at end of year 10. All quoted retums are net of fund management and basa policy fees.

The fee for HDE Plus was explicitly deducted from the acocount value on a quarterly basis.

Investor Day 12.10.09
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Guaranteed Lifetime Withdrawals

Client’s Account Value Pays First

Market Downturn Scenario
Early Income Commencement(!)

PAYMENT AMOUNT 35,600 PER YEAR

Accumulation | Retirement Period |
Period 5
5
- w y Annual Payments = $5,600,
prote® o g 5% x Protected Value
S0 e 33
oo 4
a0 o=
hoeour Iy
$E0 - yalue g E
- ek
[
e E 2
9 [T
Client Age 60 70 78 85
Year [ 10 25

| |= Customer account value withdrawals

[1= Prudential Funds
1] HD Lifetime & Plus — Sub Actounts suffer 309 decling in year 1, followed by 0% sub-acsount return thereafien bond fund assurned annual rétum of 35, after all
policy charges. Withdrawals commence afler year 2, All quoted returns aré net of fund management and base palicy fees,

The fee for HDE Plus was explicilly deducted from the account value on a quarterly basis. @ Pmdential
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Guaranteed Lifetime Withdrawals

Product Design Supports Guarantee in
Volatile Markets

| Volatile Market Scenario |

| Accumulation Period | | Retirement Period |

Annual Payments = $11,300,
5% x Protected Value

$250,000

[ [+
= =
W, :
e _--" | &
$200,000 Wf{qu’ 2 § . §
prote®® - g g 2
$150,000 Pt w T o
yalue w -
N\ 1S s
$100,000 > = -2
2k :
$50,000 = T E
T -
. 2g JE
Client Age 60 70 B2 85
Year 0 10 25

I 1= Customer account value withdrawals

)= Prudential Funds

1) HD Lifetime & Flus — Sub Accounts return 20% i years 1 and 2; suffier 30% decline in year 3; followed by 0% sub-account return thereafier: bend fund assumed
annual retum of 3%: after all pokcy charges. Withdrawals commence after year 10 All gquoted retums are net of fund management and basa policy fees. The fee for

HO6 Plus was explicitly deducted from the accoum value on a quarery basis. .
@ Prudential
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Improving Risk Profile

| Variable Annuity Account Values by Product Type I

H 2Q07 H 4IT 1Q08 H tll u 1Q09 09

" Account Values with Living Benefits with Auto-Rebalancing feature
1 Account Values with Living Benefits without Auto-Rebalancing feature
M Account Values without any Living Benefit options

5 billions

@ Prudential
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Prudential Annuities

Living Benefit Product Profile

| Living Benefits Account Value Trend Through 9/30/09 |

550
345
40 Daily Auto-
£ $221 Rebalancing
T 35 and Hedging
2 HD Products — 95% election rate!!?
Z 530
=
8
3 25 $8.0 Daily
> Auto-
E - Rebalancing
E 315 $12.7
Hedging
310
5
' } $46  petain
50 Risk
1007 2007 3007 4007 1008 2008 3008 4008 1009 2009 3009

1) Election rates based on eligible intial premium for three months ended September 30, 2008,
2) Includes HDE Plus Suile, HDT Plus Suite, HDT Suite, HD'S, and HD GRO.

3) Includes "GRO" products other than HD GRO.

4) Includes LTS, LTS, GMWE, and Allstale GMAB; no significant recent sales.

5) Includes Prudential and Allstate business, no significant recant sales.

@ Prudential
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Prudential Annuities

Innovative Products Drive Sales Results

Gross Variable Annuity Sales | Net Variable Annuity Sales
($ millions) ($ millions)

56,000 54,500
$4,000 |

£5,000 g
$4,000 $3,000 -
$3,000 ncinll
$2,000 |

$2,000 $1,500 |
$1,000 ¥, 1
S500 1

o ogll | I
1008 2008 3008 4Q0E  1G08 2009 3008 1008 2008 3008 4008 1009 2009 3009

1) Based en eligible infial pramiums.

@ Prudential
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Breadth and Depth of Our Distribution

3Q09 Variable Annuity Sales |

by Channel Sales Rank by Channel |

Total sales of $5.8 hillion?

($ millions) Channel

Bank
Wire/Regional

Agency

Overall
Sales Rank

<
-

1}5ource: VARDS 30'08 report. Adviscr-sold, excludes groupireticement plan contracts
2)5ource: VARDS 30°06 repon. Adwisor-sold, excludes groupiretiresnent plan contracts.

@ Prudential
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Summary

“Highest Daily” positioning offers a distinctive
and sustainable value proposition for both clients
and shareholders

HD product design includes auto-rebalancing to
mitigate Prudential's risk and cost by protecting
account values in adverse markets

Trusted brand, financial strength and flexibility,
and commitment to market bolster appeal to clients
and advisers

Expanding distribution and market share while
improving risk profile

@ Prudential
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